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AutoCAPTURE™ – car dealership videos and 
images from tablet to website in minutes
To help turn browsers into buyers, BCA company 
autosonshow.tv provides a suite of easy-to-use and 
effective online imaging services.

AutoCAPTURE™ keeps dealers in control of their 
vehicle imagery by uploading high-quality videos 
and professional imagery from an iPad or iPhone to 
website in minutes, with consistent, 100% perfect results 
every time. The autosonshow.tv solution has eliminated 
the need for cameras, cables and computers, putting 
showroom management in the palm of your hand. 

The AutoCAPTURE™ app allows dealers to create 
engaging and professional content by simply walking 
around the vehicle using the iOS video function, 
creating HD video and beautifully crisp images. 
The technologically advanced registration plate 
recognition system catalogues the vehicle imagery 
which is then integrated directly onto the dealer 
website.

AutoCAPTURE™streamlines vehicle turnaround  
time by dramatically reducing the website imagery 
upload process and enabling dealers to create and 
maintain website imagery through an  
intuitive management suite.
Visit autosonshow.tv  
for more details

to expand their retail sites, uplift their 
stock profile or invest in IT development, 
for example. Interestingly, over 42% of 
dealers surveyed by BCA for this year’s 
Used Car Market Report suggest they 
would expand their premises if they had 
the funds to do it.

BCA Partner Finance helps 
independent dealers buy from the UK’s 
largest pool of used vehicles – any 
vehicle, any age, any mileage, any 
condition, with 100% of the purchase 
funded plus any fees.

J17 Cars of 
Peterborough endorses 
BCA Partner Finance
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BCA Partner Finance
The innovative BCA Partner Finance 
Service helps independent car and van 
dealers secure incremental funding 
to allow them to expand their retail 
operations. It was the first finance 
product to launch that is specifically 
designed for the UK remarketing sector

BCA Partner Finance funds the whole 
auction purchase, including fees and 
VAT where applicable and interest is 
charged at a competitive flat rate – 
equivalent on average to around £2 a 
day – with both cars and vans funded 
using the scheme.

Notably, the service is generating 
incremental value and volume into the 
remarketing sector as buyers joining the 
scheme typically increase their average 
purchase value by around 20% and buy 
up to 40% more vehicles. BCA works 
closely with customers to ensure they are 
maximising the benefits of the scheme.

The key feedback from customers 
has been that BCA Partner Finance is 
both good value and easy to use, with 
minimal administrative headaches, 
allowing dealers to get on with the 
profitable business of sourcing and 
retailing used vehicles.

Customers value the simplicity of the 
service, which helps them to purchase 
additional stock from the huge choice 
available at BCA. Dealers can use BCA 
Partner Finance to fund any auction 
purchase, whether they are making a 
speculative buy, sourcing a vehicle to 
order or expanding the range and scope 
of their stock profile.  

Colin Bacon, managing director of 
Junction 17 Cars of Peterborough, said: 
“BCA Partner Finance gives us the 
freedom to compete on a level playing 
field with the bigger national groups 
when it comes to buying power. 

“We specialise in affordable prestige, 
sports cars and convertibles and with 
Partner Finance funding 100% of the 
purchase price it means we can focus 
on acquiring the right vehicles for our 
retail customers and generating profit 
opportunities for our business.”

Importantly, BCA Partner Finance is not 
linked to the retail sale, allowing smaller 
independent dealers to free up funds 
to grow their business how they see fit. 
BCA Partner Finance customers have 
used the financial freedom it delivers 

“BCA sets the pace 
for online sales, 
offering a choice of 
routes to market with 
BCA Live Online,  
Bid Now, Buy Now 
and e-Auction”

Serving the needs of buyers and sellers 
BCA’s technology-led products deliver choice for buyers and speed, efficiency and market-leading returns for sellers

A
s the UK and Europe’s 
largest vehicle 
marketplace, BCA 
helps dealers meet 
the needs of their 

retail customers with a complete 
range of vehicle buying and selling 
services. No-one offers a greater 
selection and diversity of stock 
or more ways to source and buy, 
which is why BCA is the first choice 
for franchise dealers, independent 
dealers, light commercial vehicle 
dealers, car supermarkets and 
used-vehicle traders.

The company’s comprehensive 
remarketing programme offers 
nation-wide coverage in the very 
best facilities – as well as full 
digital access via BCA Live Online 
and e-Auctions. The programme 
is supported with a range of 
complementary services, including 
collection and delivery, valeting, 
Smart Repair, Bodyshop, BCA 
Video Appraisals and Autograde, 
while BCA Assured powered 
by the AA helps build buyer 
confidence.

BCA sets the pace for online 
sales, offering a choice of routes 
to market, with BCA Live Online, 
Bid Now, Buy Now and e-Auction 
giving customers the opportunity to 
buy and sell 24/7, 365 days a year. 
BCA Auction View, a sophisticated 
search engine, brings sellers and 
buyers together in the digital space.

Our specialist dealer products 
include the cloud-based BCA 
Dealer Pro to manage, appraise 
and remarket part-exchanges and 
BCA Partner Finance, which helps 
independent dealers to compete 
thanks to a flexible and customer-
focused funding service for auction 
purchases. 

BCA’s market research and 
data ensure customers have their 
fingers on the pulse of the used 
vehicle sector, 24/7, 365 days a year, 
while our range of services and 
remarketing channels make it easy 
for our customers to conduct their 
business with us. BCA is fuelling 
the exchange and driving the 
market.

BCA Dealer-Pro
BCA has developed a unique set of tools 
to help dealers maximise the benefits 
from the part-exchange process. BCA 
Dealer Pro is a cloud-based and iPad 
solution designed by BCA to help 
retailers control and manage vehicle 
appraisals, provide accurate valuations 
and manage part-exchange inventory 
and vehicle disposals – and as a result, 
sell more vehicles. Dealer Pro integrates 
with dealer systems to improve overall 
efficiency and enable all data captured 
to be used in any sales channel. 

To maximise the profit from part-
exchange vehicles, it is critical to 
appraise them consistently and 
accurately, ensuring the selling customer 
feels confident both in the process and 
the valuation.

BCA Dealer Pro allows retailers 
to be transparent with customers 
as they capture the condition of the 
incoming part-exchange car via an 
iPad. It also improves the customer’s 

experience, increasing confidence with 
a professional appraisal process they 
can see and understand, and giving 
credibility to the part-exchange value 
they are quoted.


